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ForewordSummary statistics

Overall Technology, Media and Telecommunications sector 
deal volumes have increased steadily over the last 12 
months.
There remains an increasing number of global strategic acquirers looking for high 
quality UK acquisitions and well-funded private equity houses looking to deploy 
capital in the sector. We have also seen an increasing number of companies list on 
AIM over the last 12 months, to fund their future growth.  

Recent private equity exits in the sector have created significant returns for 
shareholders and overall deal values are also up on previous quarters. For high 
quality TMT businesses, all options are open to both access capital and crystalise 
value. The consequence has been a further upward trajectory in valuation multiples 
particularly for those leading technology businesses with growth and scale. 

The TMT sector continues to benefit from increasing digitalisation, particularly in the 
UK public sector. Other factors positively influencing the sector include: the need 
to automate processes to reduce costs; disruption in the financial services sector; 
companies’ increased spend on cyber security and compliance; investment in fibre 
roll-out across the UK; and the exponential increase in data and content consumption.

It has been a very active 12 months for Grant Thornton in the market and we continue 
to invest in our team to further build our sector capability to service our TMT clients. 

66
Sector deals in 2017-18

29
Deals involving 
Private Equity

£24m
Average deal value

23
Deals involving 
public listed businesses

£1.7bn
Cumulative value

22
Cross-border deals

Andy Morgan 
Corporate Finance Advisory Leader 
T 0207 865 2626 
E andrew.morgan@uk.gt.com
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Technology 
Tombstones

International

Private Equity

Public Listed

Sonassi Holding Company 
Limited

Sale of Sonassi Holding 
Company Limited to iomart 
Group plc
Web hosting

£11 million November 2017
Provided corporate finance advisory 
and tax advisory services

Aspect Enterprise Solutions

Sale to ION Investment Group

Commodity trading risk 
management

£undisclosed January 2018

Provided corporate finance advisory 
advisory services

Beech Tree Private Equity LLP

Acquisition of Redstor  
Holdings Limited

Data management and  
back-up SaaS provider

£undisclosed November 2017

Provided corporate finance advisory, 
debt advisory and due diligence 
services

Beeks Financial Cloud Group 
plc

Admission to AIM

Cloud computing and 
connectivity provider
£24.5 million  
market cap             November 2017

Acted as reporting accountant

GRC International Group PLC

AIM Admission

IT governance, risk management 
and compliance solutions

£40 million             November 2017

Provided financial and tax due 
diligence services

Convergent Holdings (London) 
Limited

Sale of CNS Group to Six 
Degrees Holdings Limited 

Cybersecurity

£undisclosed           August 2018

Provided vendor due diligence 
services

Eight Roads Ventures

Investment in Fuse Universal 
Limited

Provider of online learning and 
knowledge solutions

£ndisclosed                April 2018

Provided due diligence services

Legal & General Capital 
Investments Limited and Care 
Sourcer Limitied

Investment in Care Sourcer 
Limited

Technology

£undisclosed                  May 2018

Provided due diligence services

Livingstone Holdings Limited

Sale of Livingstone Holdings 
Limited

Software Asset Management 
managed services provider

£undisclosed                 May 2018

Provided vendor due diligence 
services

NorthEdge Capital LLP

Investment into iPortalis Limited

Cloud based software services

£undisclosed              August 2018

Provided corporate financce 
advisory and due diligence services

Rigby Private Equity/ M2 Digital 
Limited

Acquisition of Hobs On-Site 
Limited

Managed document services

£ndisclosed                   May 2018

Provided due diligence services

NVM Private Equity

Investment into HelloSoda

Big data and text analytics 
software

£40 million                    March 2018

Acted as nominated adviser and 
reporting accountant 

Westwood Global Energy 
Group

Acquisition of RigLogix from 
DHI Group, Inc

Oil & gas data analytics

£undisclosed            February 2018

Provided due diligence services 

Case study

Sale of Sonassi Holding 
Company Limited to iomart 
Group plc

Background to deal
Most of Sonassi’s customers are based in the UK, however it has experienced 
customer growth in North America, Europe and Asia-Pacific. The technical team is 
widely recognised as the go to provider for Magento solutions.

The shareholder of Sonassi had been approached by a number of corporates that 
had expressed interest in acquiring the business. As a result, the shareholder wanted 
to run a full sale process in order to achieve the best price for the business. 

Solution
We provided Lead Advisory, Management Advisory and Tax Advisory services, 
and ran a competitive sales process with much interest coming from Corporates 
and Private Equity investors. iomart Group plc emerged as the preferred partner 
for Sonassi, however during the process we ran into complications with the data 
being exported by the financial system used by Sonassi. We worked closely with 
the shareholder, Sonassi’s accountant and iomart to resolve this. As a result, the 
structure of the deal changed but we were able to negotiate a greater earnout 
upside for our client. 

Sonassi’s experienced technical and management team will remain in the business 
to drive growth and integrate it within iomart’s e-commerce division. 

“Going through a sale is complex, requiring a number of different skills. Ranging from sourcing and 
creating a competitive atmosphere of buyers, to financial review, forecasts, due diligence and SPA 
negotiation. The underlying point is that finance and figures dominate and dictate the success 
of the process. As a leading accountancy firm,Grant Thornton were able to provide exemplary 
understanding, control and support for what is most definitely a numbers game.”

Ben Lessani, CEO, Sonassi Holding Company Limited

Sonassi has grown to become 
a leading provider of Magento 
hosting and support services, 
an online shopping platform, to 
over 280 global SME customers. 

Client name: 
Sonassi Holding Complany Limited

Sector: 
Technology, Media and 
Telecommunications

Transaction type: 
Sale

Private Equity involvement:
No

Services provided:
Corporate finance advisory and tax 
advisory services

Brookcourt Solutions

Sale of Brookcourt Solutions to 
Shearwater Group Plc

Next Generation IT and 
Cybersecurity Managed Services

£30 million            September 2018

Provided corporate finance advisory 
services
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Case study

Acquisition of Redstor Holdings 
Limited by Beech Tree Private 
Equity LLP

Client name: 
Beech Tree Private Equity LLP

Sector: 
Data management and back-up 
SaaS provider

Transaction type: 
Acquisition

Services provided:
Corporate finance advisory, debt 
advisory and due diligence services

Background to deal
Redstor Holdings Limited (Redstor) was initially formed as a reseller/integrator providing 
backup, storage and archiving solutions to enterprises. 20 years later the company has 
developed its own software IP and operates as a software as a service (SaaS) business.

In 2017, the shareholders took the decision to recognise the growing value of the business 
and bring on board a new partner to work with management to deliver future growth 
plans.

Solution
Recognising Grant Thornton’s market-leading technology sector expertise, Beech Tree 
appointed our Corporate Finance Advisory team to advise on this investment and 
ensure it was well placed in a competitive auction process. Redstor and Beech Tree also 
appointed Grant Thornton to conduct vendor due diligence and top-up due diligence 
respectively. 

We provided advice on valuation benchmarking, deal strategy and exit positioning; as 
well as undertaking the project management for the transaction to ensure momentum 
continued through to completion of the transaction. We also provided debt advisory 
services on the investment to Beech Tree delivering an attractive funding package, 
including acquisition lines, through a competitive debt process with a number of banks.

“We would like to thank Grant Thornton for their advice and support in completing this 
transaction. The team was clearly able to evidence their leading expertise and experience 
within the technology sector, which was essential in understanding the various aspects of the 
business and transaction. We were also impressed with their understanding of the private 
equity space. Overall we were very happy with the team’s efforts and tenacity in delivering the 
deal coupled with the full-service offering which enabled a smooth transaction.”

Paul Franks, Managing Partner, Beech Tree Private Equity

Beech Tree PE LLP (Beech Tree) 
is a private equity firm providing 
capital and expertise to fast-
growing businesses across the 
UK; investing £10-£40 million into 
high growth companies typically 
valued at between £10 and £75 
million across the UK. 

Roc Technologies Limited

Minority sale to BGF and 
acquisition of City Change 
Management
IT services

£undisclosed September 2017

Provided corporate finance advisory 
services

Addnode Group AB

Acquisitions of multiple 
companies

Computer hardware and software

£undisclosed August 2017

Provided due diligence services

GetBusy plc

AIM Admission

Document management and 
productivity software

£13.7 million  
market cap             August 2017
Acted as nominated adviser and 
reporting accountant

N M Rothschild & Sons Limited

Investment in Opus 2 Magnum 
Holdings Limited

Legal electronic document 
management

£undisclosed July 2017

Provided due diligence services

Nom-iq Limited (t/a Com 
Laude) & Valideus Limited

Investment by Vespa Capital 
LLP

Domain names, registry and online 
intellectual property management

£undisclosed May 2017

Provided corporate finance advisory, 
due dilligence, tax and modelling 
services

Clout Partners Limited

Fundraising

Cloud based solutions

£undisclosed        September 2017

Provided due diligence services

Eight Roads Holdings Limited

Acquisition of Expert-24 Limited 
by Medvivo Digital Limited

Global provider of customised 
decision support applications for 
use in healthcare industry
£undisclosed                  April 2017

Provided due diligence services

International

Private Equity

Public Listed

PS Healthcare Services GmbH

Acquisition of Healthlogistics.
co.uk Limited and its 
subsidiaries
Point of care software

£undisclosed         September 2017

Provided financial due diligence, 
tax due diligence and SPA advisory 
services

SDH Bidco Limited

Acquisition of Cygnia 
Technologies Limited

Cyber security

£undisclosed                 April 2017

Provided financial and tax due 
diligence services

Technology 
Tombstones

Spynsol Limited

Refinancing

Sports betting technology and 
trading

£undisclosed                 June 2017

Provided vendor due diligence 
services

Vianet Group plc

Acquisition of Vendman 
Systems Limited

Developer and provider of 
software for the vending industry

£undisclosed October 2017

Provided due diligence services

SysGroup plc

Acquisition of Rockford IT 
Limited

IT Managed Services

£3.9 million           November 2017

Provided TAS advisory services
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Case study

AIM admission of GRC 
International Group plc

Background to deal
In FY2017, 19% of the company’s revenues were from outside the UK. 
Given the increasingly global focus of IT regulation the company 
intends to further expand sales outside the UK. Adding to its existing 
subsidiary in Ireland, GRC International has recently incorporated a 
subsidiary in New York to address the US market. 

In order to raise new equity to accelerate its organic growth and 
to fund potential acquisitions, GRC International decided to seek 
admission to AIM. 

How we made a difference
We acted as Nominated adviser, Reporting Accountant and Auditor 
to the company in the transaction. Our close collaboration between 
service lines was key to guiding GRC International through its AIM 
Admission to a very tight timetable. 

“We appointed Grant Thornton due to their extensive UK markets experience and their credentials 
in working with rapid growth organisations. Throughout the deal we were impressed by the team’s 
professionalism and the high levels of support they provided. Grant Thornton provided quality 
advice and high levels of service throughout this important deal for GRC International Group and 
its shareholders. We look forward to continuing to work with the team in the next phase of our 
growth.”

Alan Calder, CEO, GRC International Group plc

GRC International Group plc (“GRC 
International”) operates a “one stop shop” 
of IT products and services focusing 
on governance, risk management and 
compliance. The company enables 
its clients to meet the commercial 
requirements and regulatory standards 
that are now coming into force in these 
areas. 

Client name: 
GRC International Group 
plc

Sector: 
Business Support 
Services

Transaction type: 
Flotation

Services provided:
Nominated adviser and 
reporting accountant

Geographies served:
UK

Deal value:
£40 million

Date:
March 2018

“Grant Thornton is a key advisor for NorthEdge. Their sector expertise and in-depth knowledge of 
Private Equity makes them an obvious choice for anyone considering a Private Equity transaction. 
Their hard work and commitment throughout the process resulted in an efficient and well run 
transaction.”

John Rastrick 
Partner, NorthEdge Capital
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Connect Advertising & 
Marketing LLP

Sale to Inspired Thinking Group

Advertising and marketing 
services

£undisclosed August 2018

Provided corporate   finance 
advisory and tax services

International

Private Equity

Public Listed

Mayfair Equity Partners LLP

Minority investment in a kids 
digital technology company

Media / Technology

£undisclosed July 2017

Provided due diligence services

Kilimanjaro Holdings Limited

Acquisition of The Flying Music 
Group Limited

Tour and theatrical production and 
promotion

£8 million August 2017

Provided due diligence services

Gravity Media Group Limited

Acquisition of Input Media 
Group

Independent sports television 
production

£undisclosed June 2017

Provided due diligence services

Advantage Smollan Limited

Acquisition of Intermarketing 
Group Limited

Creative agency

£undisclosed June 2017

Provided due diligence services

FFI Holdings plc

Admission of FFI Holdings plc 
to AIM

Specialist service company in the 
film production industry

£250 million market cap 
£59 million raised June 2017
Acted as reporting accountant

PA Group Limited

Investment in Alliance News

Financial news provider

£undisclosed November 2017

Provided corporate finance advisory 
services

Sumo Group plc

Admission to trading on AIM

Video Games and interactive 
entertainment development

£145 million 
market cap             December 2017
Acted as reporting accountant

Gold Key Media

Carve out and sale of Gold Key 
Media to Frontline Limited

Magazine distribution and 
marketing services

£undisclosed October 2017

Provided corporate finance advisory 
and SPA advisory services

Media Tombstones

Forward 3D Group Limited

Sale to Stagwell Group LLC

Digital Marketing Agency

£undisclosed December 2017

Provided vendor due diligence 
services

Blackhawk Network Holdings 
Inc.

Divestment sale of Grass Roots 
Meetings and Events to BCD 
Travel
Event management

$30 million December 2017

Provided corporate finance advisory 
services

Chambers and Partners

Sale of Chambers and Partners 
to Inflexion Private Equity

Publishing

£undisclosed March 2018

Provided corporate finance advisory, 
SPA advisory and tax services

Case study

Sale of Connect Advertising & 
Marketing LLP to ITG

Background to deal
We were engaged by the partners of Connect to act as lead advisors on the sale of the 
business. 

Solution
Our team ran a full marketing and sales process, attracting a wide range of interest. We 
leveraged our sector expertise in the digital advertising and marketing services sector 
which introduced the ultimate buyer, Inspired Thinking Group (ITG).

ITG is a multinational agency providing specialist marketing services to a global customer 
base, backed by Equistone Partners Europe.

“It was a pleasure working with the Grant Thornton team, who provided quality advice and 
service across the board. Claire and her team ran a smooth process and helped to negotiate a 
number of deal complications. We are grateful to them for their hard work and commitment in 
getting the right structure in place and getting this deal across the line.”

Antony Green, Managing Director, Connect Advertising & Marketing LLP

Connect Advertising & Marketing 
LLP (“Connect”) is an award 
winning, tech-centric digital 
marketing and communications 
agency. Connect’s team of skilled 
IT and advertising professionals 
work with blue-chip clients 
in the automotive, consumer, 
infrastructure and retail sectors, 
amongst others.

Client name: 
Connect Advertising & Marketing LLP

Sector: 
Technology, Media and 
Telecommunications

Transaction type: 
Sale

Services provided:
Corporate finance advisory and tax 
services

Creative Video Productions 
Limited

MBO and refinancing

Video solutions provider

£undisclosed          December 2017

Provided financial and tax due 
diligence services

Globe Business Publishing 
Limited

Sale to Levine Leichtman 
Capital Partners

Legal intelligence

£undisclosed                July 2018

Provided vendor due diligence 
services

Kew Media Group Inc

Acquisition of TCB Media 
Rights Limited

A full service media rights 
distribution specialist

£6.3 million              October 2017

Provided due diligence services
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Case study

Sale of Chambers and Partners to 
Inflexion Private Equity

Client name: 
Chambers and Partners

Sector: 
Technology, Media and 
Telecommunications

Transaction type: 
Sale

Private Equity involvement:
Yes

Services provided:
Corporate finance advisory, SPA 
advisory and tax services  

Background to deal
Chambers and Partners benefits from a leading, global position and is renowned for its 
independence, objectivity and commitment for providing the best rankings and research 
in the industry.

Inflexion Private Equity (Inflexion) acquired the business from the company’s founding 
shareholder, Michael Chambers. Inflexion plans to help the business launch new products 
and strengthen its digital offering.

Solution
We advised on the sale of Chambers and Partners to Inflexion, supporting the 
shareholders through sale negotiations with the buyer and project managing the deal 
to completion. We also provided specialist SPA advisory services, providing support in 
respect of Enterprise to Equity value adjustments, as well providing tax advice. 

The team effectively co-ordinated all bid support services, enabling a seamless and joined 
up process for all parties, and delivered the transaction within a short time frame.

Chambers and Partners identifies 
and ranks the most outstanding 
law firms and lawyers in over 
180 jurisdictions throughout the 
world. Their guides are used by 
corporates to help them choose 
legal advisers, and by law firms 
to help select individual lawyers 
to hire.  

“The Roc team are extremely grateful for the complete commitment and support provided to us by 
the Grant Thornton team and all of our advisers. The transaction was extremely complex and time 
consuming. The fact that we managed to achieve a successful completion with BGF as well as to 
acquire CCM highlights the tenacity and quality of the team.”

Matt Franklin 
CEO, Roc Technologies Limited
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Case study

Sale of Healthcare Communications 
UK Ltd to IMImobile plc

Client name: 
Healthcare Communications UK Ltd

Sector: 
Unified communications provider to 
healthcare sector

Transaction type: 
Sale

Services provided:
Corporate finance advisory

Background to deal
The integration of digital communications into the treatment cycle allows more frequent, 
lower cost contact with patients. The flexibility of a unified communications solution is well 
suited to the healthcare sector as different contact channels can be utilised, depending 
on demographic and the content of the communication. Ultimately, this solution reduces 
costs for the healthcare provider and provides a more convenient service for the patient.

Healthcare Communications UK Ltd experienced rapid growth from the success of its 
products in the market. Following significant investment in the messaging platform, the 
firm now dispatches in excess of 100 million communications a year. 

The shareholders approached us recognising that the prospect for growth and 
digitisation in the healthcare sector was so vast that Healthcare Communications UK Ltd 
needed the additional resource and capabilities of a corporate partner to capitalise fully 
on the opportunity.

Solution
We ran a competitive process with considerable interest from both listed and privately 
owned trade buyers.

Healthcare Communications UK Ltd was acquired in December 2017 by IMImobile plc, 
who demonstrated that it was able to support the growth in Healthcare Communications 
UK Ltd and could see value in the healthcare vertical.

The deal sees the shareholders remain with Healthcare Communications UK Ltd leading 
the management team who will continue to drive the growth of the business.

“The Grant Thornton team played a pivotal role throughout the transaction and their knowledge 
and expertise in the sector resulted in us finding the right buyer. They demonstrated resilience 
and tenacity during the process and provided excellent advice at all times and ultimately 
delivered a fantastic result.”

Mike Cunningham, Managing Director, Healthcare Communications UK Ltd

Healthcare Communications UK 
Ltd is a unified communications 
provider to the healthcare sector. 
Its proprietary communications 
platform is used by 140 NHS 
Trusts across the UK.

International

Private Equity

Public ListedTelecommunications 
Tombstones

Netcall plc

Acquisition of MatsSoft

Cloud-based low-code software

£undisclosed August 2017

Provided due diligence services

Esendex España S.L.

Multiple acquisitions

Specialist business SMS provider

£undisclosed June 2017

Provided due diligence services

Esendex Topco Limited

Sale of Esendex to HgCapital

Business critical application-to-
person messaging solutions

£undisclosed June 2017

Provided vendor due diligence 
services

Healthcare Communications 
UK Ltd

Sale to IMImobile plc

Unified communications 
provider to healthcare sector

£15 million December 2017

Provided corporate finance advisory 
and buyside due diligence services

Magdalene Holdings Limited

Sale to M Group Services 
Limited

Telecommunications infrastructure

£undisclosed September 2017

Provided corporate finance advisory 
services

LoopUp Group plc

Reverse acquisition of 
MeetingZone Group and 
subsequent re-listing on AIM
Remote meeting technology 

£218.9 million                 June 2018 
market cap
Provided reporting accountant 
services

Solar Communications Ltd

Acquisition of Solar 
Communications Ltd by 
Wavenet Ltd
Unified Communications

£undisclosed        September 2018

Provided vendor due diligence 
services
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Case study

Sale of Magdalene Holdings Limited 
to M Group Services Limited

Background to deal
Founded in 1996 as a value added reseller of Nokia transmission products, Magdalene is 
now established as a full-lifecycle telecommunications infrastructure services company. A 
unique asset for its size in the market, it was ideally positioned as an attractive acquisition 
proposition.

The buyer M Group Services Limited is a c£1 billion turnover group backed by US private 
equity firm, First Reserve. The group focuses on regulated infrastructure markets including 
utilities, transport and data.

Solution
We built a strong relationship with the shareholders over 12 months before securing 
the disposal mandate by demonstrating our knowledge of the buyer population and 
credentials.

The team led the transaction throughout the process. This included preparing sales 
documents, identification of strategic buyers, leading negotiations, managing the 
diligence process and advising on the legal documents through to completion.

Local deal experience, strong sector credentials and knowledge of the business allowed us 
to run an efficient process and we completed the transaction in approximately six weeks 
from signing Heads of Terms.

We completed a comprehensive buyer research piece, leveraging our internal network in 
the UK and the Grant Thornton international network to identify truly strategic prospective 
buyers and drive competitive tension. In addition, we also provided a detailed forecast 
model due to the mix of prospective trade and PE buyers. 

“Grant Thornton provided quality advice and service throughout the process, helping to deliver 
the transaction to the agreed timetable. The team were pivotal in securing an excellent outcome 
for the shareholders and the business. It was a pleasure to work with the team and we would 
not hesitate to recommend them as advisors in the future.”

Mark Turner, CEO, Magdalene Holdings Limited

Magdalene Holdings Limited 
(Magdalene) is a leading 
UK telecommunications 
infrastructure services provider.     

Client name: 
Magdalene Holdings Limited 

Sector: 
Technology, Media and 
Telecommunications

Transaction type: 
Sale

Private Equity involvement:
Yes

Services provided:
Corporate finance advisory services   

“It was a pleasure working with the Grant Thornton team, who provided quality advice and 
service across the board. They ran a smooth process and helped to negotiate a number of 
deal complications. We are grateful to them for their hard work and commitment in getting the 
right structure in place and getting this deal across the line.”

Antony Green 
Managing Director, Connect Advertising & Marketing LLP
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